
Date: ________ Agent: ____________________ Agency: ______________________________

· What specifically do you like about my project?

· Do you think it’s ready for submission to publishers, or will you want revisions first?

· What specifically needs work?
· Do you tend to be hands-on with edits and revisions?
· Which publishing houses do you think would be a good fit for my book?

· How many editors do you plan to pitch in the first round of submissions?
· Can you give me an idea of how you work?

· How do you like to communicate in general? (Phone, email, how often, etc.)
· How often will you update me regarding the status of your submissions?
· Will you let me know where and when you submit my work?
· Do you forward rejection letters to me?

· If you and I agree to work together, what happens next? What's the expected process?
· What are the terms of the representation being offered? Are you interested in representing only this project, or all of my future books?

· Is there a time limit?

· If you don’t want to represent some of my projects, are you comfortable with me seeking additional representation elsewhere?
· Do you use an agent-client written agreement?
· What is your percentage?

· Does your agency handle the sale of subsidiary rights (foreign, film, audio, and translation)? Or do you have a relationship with a sub-agent who handles the sale of these rights?
· Do you help with career planning?

· Do you work with a publicist?
· How do you feel about authors switching genres?

· What if you don’t like my next book?

· What happens if either of us wants to end the relationship?

· If the agent/client relationship is terminated, what is the policy for any unsold rights in the works you’ve represented?

· Do I receive payments directly from the publisher, or do payments go through you first?

· If they go through you, how long after you receive advances and royalties will you send them to me?

· Do you charge for mailing, copies, faxes, phone calls, or any other fees?
· What aspirations do you have for the next five to ten years?

· Do you have any deals in the pipeline at present?
· Do you have references or clients I could speak to?

· Is there anything I didn’t ask about that you think I should know?
© Annie Neugebauer
© Annie Neugebauer
Like this resource? Find more documents and

www.AnnieNeugebauer.com
leave a donation to support the author.

